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“I tell people, ‘Once you’re a part 
of my team, you’re part of a fami-
ly,’” says Glen Kelly of Glen Kel-
ly Real Estate LLC (GKRE), serv-
ing Monmouth and Ocean Counties 
on the Jersey Shore and licensed in 
New Jersey, New York, Pennsylva-
nia and Florida. By forming a team 
of REALTORS® who support each 
other and the company’s communi-
ty-focused mission, the successful 
author of Understanding New Jer - 
sey Real Estate (2014) has built what 
is accurately described as a real estate 

empire. “Our entire team works to-
gether to sell homes or help peo-
ple find exactly the right homes and 
even rental units,” says Glen. “When 
I started in real estate years ago, ev-
eryone in the industry worked solo, 
against everyone else in the same of-
fices. But here, we have 25 agents 
truly acting as a team, a family made 
up of people interested in supporting 
each other.”

This family-style foundation has led 
to GKRE’s status as a business that 
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stands for something far greater than 
itself, that provides direct benefits to 
clients while enriching the commu-
nity in immeasurable ways. “When 
you list with us, you’ve got the bro-
ker-owner involved in representing 
you along with a team of seasoned 
REALTORS®,” he says, noting that 
clients find it unique to have the bro-
ker of record integrated in the pro-
cess along with the agent. “They 
come back to us because of that, but 
also because I’m a big believer in 
giving back to the community. We 

do all kinds of out-of-the-box events 
you wouldn’t expect from a real es-
tate company.”

His focus on having a positive im-
pact is so great, in fact, that in March 
of this year Glen received a Cer-
tificate of Special Congressional 



Copyright Top Agent Magazine

Recognition for his dedication to 
serving his community through his 
business. “To receive an award at a 
national level just blew me away!” 
says Glen. In the honor, Rep. Tom 
MacArthur (R-NJ, 3rd), wrote, “For 
many years you have served count-
less residents… and have become 

a reliable fixture in the community 
and I commend you for your efforts. 
The success of Glen Kelly Real Es-
tate is a testament to your leadership 
skills and vision. It is business own-
ers, such as yourself, that support and 
grow our local economy and benefit 
our community tremendously.”

By producing larger-than-life events 
benefiting youth, education and 
health, Glen and his team have 
earned their phenomenal reputation 
and Glen has even become a local 
media personality. “In 2014, we flew 
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in international recording artists, 
Hoobastank to headline our July 4 
Extravaganza,” he says. With gen-
eral admission tickets at an afford-
able $20 apiece, the event benefit-
ed the Bayville, NJ, First Aid Squad 
and Bayville EMS. This same year, 
high school athletes were invit-
ed to play with NFL superstars on 
the field at no cost to the students. 
GKRE’s other events include WWE 
pro-wresting showcases aimed at 
raising funds for GKRE’s charity 
division, Eternal Tranquility & The 
Dreams Come True Program, while 
putting a spotlight on anti-bully-
ing, anti-drugs and awareness of nu-
trition and wellness among young 
people. Many of Glen’s events were 
branded with NJ media outlets like 
the Asbury Park Press and radio sta-
tions B98.5 FM and NJ101.5 FM. 
The integration with NJ media  
outlets and famous celebrities has 

catapulted Glen Kelly’s social me-
dia presence into what he calls “so-
cial media domination.”

The ingenuity with which he gives 
back to the community goes hand-
in-hand with Glen’s innovative busi-
ness practices and exceptional edu-
cational background. Glen’s vast 
personal experience complements 
his industry knowledge; he brings 
both expertise and empathy to every 
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For more information on  
Glen Kelly and Glen Kelly  
Real Estate, LLC, visit  
http://www.glenkelly.com/,
email  
GlenKellyRealEstate@gmail.com 
or call 732-244-0567

professional encounter. “I bought 
and sold my first house at 19 years 
old,” he says. “I know what buyers 
and sellers are going through and I 
personally train every member of 
my team so we’re each able to pro-
vide the same level of excellence.” 
Having spent the first nine years of 
his real estate career with some of 
the largest real estate offices on the 

Jersey Shore, Glen loves the fact 
that his innovative Glen Kelly Real 
Estate family team markets like no 
other, doing some “amazing things 
that you just don’t see in real es-
tate.” Marketing outside the box has 
become a staple of success at Glen 
Kelly Real Estate.

His clients applaud his efforts, say-
ing, “Glen and his friendly staff went 
above and beyond what I expected,” 
or “This guy helped me rebuild my 
credit for five years before I was able 
to buy a home! Everyone else I went 
to just shunned me. Not Glen!”

REALTORS® looking for a new 
home as part of a true family team 
should contact any agent at Glen 
Kelly Real Estate to schedule an 
interview. 

 http://www.facebook.com/friendsofrealestate
 http://twitter.com/glenekelly
 http://instagram.com/glenkelly
 http://www.linkedin.com/in/glenkellycom
 http://www.youtube.com/c/GlenKellyRealtors
 https://www.facebook.com/glenkellyrealestate


